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Now that you’ve discovered the value and power of delivering a seamless digital 
lending experience with MeridianLink® Consumer, how are you providing the 
same, streamlined experience across your mortgage loan origination process?

We’ve got you covered.

Integrate MeridianLink Consumer with MeridianLink® Mortgage to increase 
efficiencies and improve your borrower and loan officer experience with our 
end-to-end, digitally integrated LOS solution. 

Our growing platform of digitally integrated, data-driven 
solutions helps our customers connect with their 
consumers at every step of the financial journey, 
accelerating life’s important financial moments. 

Discover how we can help you drive greater efficiency 
and improve the borrower experience by bringing it all 
together, digitally, with our unified lending solutions.  

Eliminate silos from disparate mortgage 
and consumer lending solutions. By 
switching to an end-to-end, cloud-based, 
digital lending solution those silos break 
down, leading to better communication, 
enhanced cross-sell opportunities, and a 
better overall consumer experience.

Unified Lending Experience 

Better Application Visibility 

Application Pre-Fill 

Debt Optimization 

Post Closing Cross-Sell Opportunities 
The consumer experience shouldn’t stop with 
simply meeting their initial request. Your system 
and processes should work to cross-sell and 
cross-qualify consumers to improve their 
financial wellbeing and relationship with you.

Streamline the lending process by 
accessing all open applications. If 
your mortgage applicant happens 
to have an existing MeridianLink 
Consumer application in progress, 
you’d be able to see it within the 
MeridianLink Mortgage LOS.

Save time and reduce errors with the 
application pre-fill feature. Pre-fill enables 
mortgage loan officers to access a 
borrower’s profile from the core and use it 
to pre-fill a new mortgage loan application 
within MeridianLink Mortgage, delivering 
a simplified, more satisfying borrower 
experience.

Go beyond the initial sale and build deeper 
consumer relationships using the debt 
optimization feature. This feature reviews the 
borrower’s outstanding loans and recommends 
competitive loan rates for refinancing or 
debt consolidation. This may increase the 
borrower’s eligibility of getting approved for a 
home loan, provide them a more competitive 
rate, or help them qualify for a larger loan 
amount—increasing their loyalty and share of 
wallet with you.
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